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Revenue grew 6% year-on-year to KRW 2,091.5 billion.
The construction equipment division posted modest growth year-on-year, while engines for power generation and 
industrial applications led company-wide revenue growth.
EBIT rose 24% year-on-year to KRW 157.7 billion. In addition to solid revenue growth, this was driven by improved 
profitability in the construction equipment division and steady profit growth in the engine division.
One point to note: F/X rates moved significantly compared with the previous quarter. As a result, net profit 
decreased due to large non-operating losses, mainly from foreign currency translation losses and foreign 
exchange transaction losses.
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EBIT margin was 7.5%, up 1.1%pt year-on-year. Profitability improved in the construction equipment division, while 
engine division maintained double-digit EBIT margin.
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EBIT increased 24% year-on-year to KRW 157.7 billion.
Volume and product mix improvement contributed a positive KRW 16.5 billion, supported by a healthy recovery in 
construction equipment demand and higher engine sales. Price increases and lower promotional expenses added 
KRW 15.0 billion. However, we had a negative impact of KRW 46.6 billion due to higher variable and fixed costs, 
including increases in material and logistics costs due to the prolonged war in the Middle East. FX contributed a 
positive KRW 24.2 billion, reflecting a weaker Korean won against the U.S. dollar and the euro compared with the 
same period last year.
Among the one-off items in “Others,” the most notable was a refund of approximately KRW 27.7 billion in U.S. 
tariffs on construction equipment, following the U.S. Supreme Court ruling that struck down the IEEPA tariffs. 
Others also reflected some additional provisions, among other items.
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Sales of construction equipment and parts grew 1% year-on-year to KRW 1,623.5 billion. EBIT was KRW 109.9 
billion, with EBIT margin of 6.8%.
This quarter, demand continued to grow in emerging markets such as Latin America and APAC/CIS, driven by 
infrastructure investment and resource development. Non-residential construction demand in North America also 
held up better than expected, which was a positive. In India, the market environment remains favorable on the 
back of government-led infrastructure projects. Korea also grew, as we continued to expand our market share 
amid healthy demand.
However, the prolonged war in the Middle East caused considerable damage in the Middle East and Africa. In 
China, the domestic market is still growing mainly in small equipment, which reduced China’s contribution to our 
sales.
Based on the current situation, a further decline in the Middle East and Africa appears unavoidable next quarter. 
That said, once logistics through the Strait of Hormuz normalize, we expect both regions to recover quickly.
The division’s profitability improved year-on-year, mainly driven by price increases and the U.S. tariff refund.
To drive future sales growth, we will execute region-specific strategies. We will also continue our efforts to build a 
stronger parts sales base to further improve profitability.
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Sales grew 24% year-on-year to KRW 394.0 billion, driven by higher demand across our key product lines. By 
product, sales of industrial engines for construction and agricultural equipment grew notably, and sales of power 
generation engines also returned to growth.
Meanwhile, EBIT rose 20% year-on-year to KRW 55.2 billion, supported by an improved product mix. This was 
despite higher costs after the completion of the Gunsan plant.
For power generation engines, we expect sustained growth going forward, starting from this third quarter. In early 
October, we announced through a regulatory filing that we had won an order for gas engine long blocks for data 
centers. We are also in various other discussions with customers, and we will share any progress through 
regulatory filings and press releases.
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At the end of the third quarter, our liabilities-to-equity ratio was 85.5%, an improvement of 5.9%pt from the end 
of last year, as equity grew on accumulated earnings and liabilities decreased. Our debt-to-equity ratio also 
improved by 4.4%pt to 35.4%.
For reference, last year’s year-end figures are based on internal data prepared to reflect the merger. Going 
forward, based on our solid financial position, we will continue to invest in securing future growth drivers, while 
doing our best to enhance shareholder value through an active and sustainable shareholder return policy.
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The global construction equipment market stood at around 570,000 units last year and is expected to grow 11% 
to around 630,000 units this year. Most regions are performing better than we expected when we set our business 
plan at the beginning of the year, and better than our estimates last quarter. For next year, it is still too early to 
give specific figures, but we expect most regions to continue growing.

In North America, the residential construction market remains somewhat weak due to high interest rates, and tariff 
uncertainty persists. However, with data center investment, manufacturing onshoring and growing rental demand, 
the construction equipment market is significantly outperforming the initial outlook, and we expect this trend to 
continue into next year.

Europe grew mainly on the back of the rental market, and the recovery in major countries such as the U.K. and 
Germany is encouraging. However, housing starts were weak due to interest rate hikes and risks such as fiscal 
instability in France remain. Although the pace of growth may slow somewhat, we do not expect the overall 
recovery trend to change significantly with the market bottoming out.

In APAC/CIS and Latin America, political uncertainty in Latin America is somewhat of a concern. However, demand 
related to mining and government-led infrastructure investment has driven market growth, and we expect this 
growth to continue.
In the Middle East and Africa, demand remains solid, including reconstruction demand in the Middle East and 
infrastructure and mining-related demand in Africa. However, constraints such as logistics in the Middle East and 
diesel supply in Africa are causing supply disruptions. We expect the impact to be unavoidable through the fourth 
quarter, and we expect a rapid recovery once logistics normalize.

In India, construction equipment demand remains solid as government construction projects move forward, and 
we expect stable growth to continue.
In China, the domestic market continues to grow steadily, driven by expanded infrastructure investment and 
replacement demand. However, growth is still concentrated in compact equipment, and price competition is 
intensifying, led by local manufacturers. We are preparing product and sales strategies as countermeasures.
In Korea, although the recovery in construction and housing remains limited, steady demand for new equipment 
to replace aging fleets is supporting moderate growth.

As for risk factors, we are already facing negative effects from the U.S.–Iran war, including higher material/logistics 
costs and logistics disruptions. There are also concerns about a further slowdown in demand in emerging markets 
due to crude oil supply issues and the resulting decline in equipment utilization. Furthermore, we need to closely 
watch how the interest rate hike stance in major economies such as Europe and the U.S. actually unfolds and how 
it affects market demand. Amid these various risks, we will monitor the situation closely and respond swiftly to 
minimize the impact and capture more opportunities.
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As mentioned on page 10, market demand has been more resilient than expected throughout this year, and we 
expect the growth trend to continue next year. As we expect the pace of growth to slow somewhat, we will 
execute measures to continue outperforming the market as we did this year, through region-specific product 
strategies and stronger channel capabilities.

Third-quarter sales in North America and Europe increased 4% year-on-year.
In North America, sales grew significantly. Our next-generation models were successfully launched, and expanded 
sales led by trucks and healthier inventory levels also had a positive effect. In Europe, growth was somewhat 
limited this quarter due to the weak housing market and lower sales of older models. We plan to expand sales 
again through new products, including an expanded next-generation lineup and stronger competitiveness in 14-
ton excavators and wheel loaders.

This quarter, strong growth in Latin America and APAC/CIS offset weakness in the Middle East and Africa. In 
APAC/CIS, strong compact equipment sales in Oceania and higher sales of ultra-large equipment in the CIS were 
positive. We plan to accelerate growth in Asia by taking measures such as the launch of a 20-ton value model. In 
Latin America, strength in resource-rich countries, including gold mining projects and oil-producing countries, was 
positive. We will fully introduce our value lineup, including India-made value excavators and China-made wheel 
loaders, to expand sales and strengthen our competitiveness in the region.

In India, active government-led infrastructure investment, combined with our strategy to expand sales of mini 
excavators and wheel loaders, is sustaining strong growth. In China, intensifying competition in the domestic 
market is a concern. However, we plan to defend our sales with China-made cost-improved models and by 
targeting overseas construction projects, while maintaining a profitability-focused approach. In Korea, amid stable 
market demand, we plan to continue expanding our market share by increasing sales of our main 6-ton and 15-
ton excavators and next-generation models.

Until the third quarter, we maintained stable growth based on strong demand in key markets. However, in the 
fourth quarter, external uncertainties such as changes in the exchange rate environment and supply constraints in 
the Middle East and Africa may materialize. Accordingly, growth may be somewhat affected in the short term, but 
we will minimize the impact by expanding regional sales, improving product mix, and strengthening channel 
competitiveness. Additionally, to respond to such short-term volatility, we will continue to strengthen our sales 
base and profitability improvement activities that could lead to next year's growth.
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3Q26 results for the engine division have already been explained earlier, and in the fourth quarter, some external 
uncertainties are expected for the engine division, similar to the construction equipment division. However, as 
seen in the third quarter, we aim to offset these impacts with the sales growth of power generation and industrial 
engines.

In our business plan at the beginning of the year, we presented a 2030 sales target of over KRW 2.5 trillion for 
the engine division. As we are currently establishing a new business plan, it is too early to provide updated figures. 
However, the target we are setting reflects an average annual growth rate of 12% or more, incorporating 
additional growth engines such as rising global power demand, which would lead to greater power generation 
engine sales. This figure is about twice the average annual growth rate over the past decade.

To achieve this, we have built a new production plant in Gunsan to expand capacity, and last quarter we 
announced a capacity increase for power generation engines at our Incheon plant.
At the Gunsan plant, mass production of the E-Powerpack began at the end of August, and the completion 
ceremony will be held at the end of October. Mass production of defense engines is scheduled to begin soon, 
followed by ultra-large power generation engines early next year.
We also expect the expansion of large engine capacity at our Incheon plant to be a key pillar of the structural 
growth in power generation engine sales, which will be reflected from the second half of next year.
Defense and power generation engines will drive the engine division’s sales growth going forward. As they also 
carry high margins, they will contribute positively to both sales and profits.
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There are various reports on power demand forecasts related to data centers. However, there is no disagreement 
about the growth in demand. 
According to the IEA, global electricity demand is expected to increase from 28,200 TWh in 2025 to 33,600 TWh in 
2030. The average annual increase, which was around 700 TWh from 2015 to 2025, is projected to rise to around 
1,100 TWh from 2026 to 2030.
Data centers are expected to account for about 9% of this increase globally, and about 50% in the U.S. In other 
words, about half of the growth in U.S. electricity demand is expected to come from data centers.

The problem is that power supply is not keeping pace with demand growth. The U.S. in particular faces severe 
power shortages, and grid connections take a long time. As a result, data centers are increasingly generating the 
power they need on-site.
As gas turbines, which can serve as prime power, are in short supply, power generation demand is moving down 
to medium-speed engines, and further down to small engines that can be supplied quickly. Data center locations 
are also expanding toward smaller, distributed sites.

We have a lineup of diesel and gas engines that can address both backup and continuous power generation 
needs.
Backup solutions provide emergency power for mission-critical facilities such as data centers, where power supply 
must never be interrupted. They require fast start-up and high output relative to installation space.
Continuous power generation solutions are used for prime power and bridge power, and support 24-hour 
baseload operation and scalable distributed generation.

Our competitive edge lies in three areas.
First, our leading market position. Based on its long track record in the U.S. market, our 22L gas engine has 
secured long-term supply contracts, and various additional discussions are underway.
Second, our flexible production capability. We are expanding capacity at our Incheon and Gunsan plants to meet 
growing demand, and we can respond flexibly to additional demand.
Third, sustainable, eco-friendly powertrains. We are developing gas versions of our diesel power generation 
engines and reviewing hydrogen engine development, which will allow us to respond to the shift toward cleaner 
energy.
We are also expanding our lineup. We are developing 1–3 MW diesel engines for emergency power, to be 
produced in Gunsan, and are reviewing additional gas and hydrogen versions. We will also broaden our product 
range with a small engine platform and continue to improve reliability, durability and ease of maintenance to 
actively capture growing demand.
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